Motivational superstars share 8 success 
secrets that changed their lives. 

BY MICHAEL JEFFREYS 

W hat do 15 of the nation's top motiva¬ 
tional speakers and authors have in com¬ 
mon? Author Michael Jeffreys found out 
when he interviewed Brian Tracy, Les 
Brown, Roger Dawson , Mark Victor 
Hansen and Jack Canfield , Dr. Wayne Dyer and others for 
his book Success Secrets of the Motivational Super¬ 
stars (Prima Publishing). Here, Jeffreys shares the eight 
key secrets he learned from the motivational superstars. 



My purpose in writing Success Se¬ 
crets of the Motivational Superstars was 
to share with readers how successful 
people think and uncover what drives 
them. It you truly understand their 
belief systems, their levels of com¬ 
mitment, and their confident and 
positive attitudes toward life—and if 
you integrate these ways of thinking 
into your own belief system—you 
will be able to succeed at anything 
you put your mind to. 

SUCCESS SECRET #1: 

7 ak e 100 pei cen t respo nsihility fo r 
your life. 

In a society where people blame 
everything from their parents to the 
government for their failure to get 
ahead in life, these men and women 
refused to buy into the mentality 
that says “I could succeed if only it 
weren't for 7' 


They realized that when you say 
someone or something outside of 
yourself is preventing you from suc¬ 
ceeding, you're giving away your 
power to that someone or some¬ 
thing. You Ye saying, “You have more 
control over my life than I do!" 

Successful people don’t buy into 
this victim thinking. Rather, their 
personal credo is u If its to he, it's 
up to me!” 

Consider Les Brown. Abandoned 
by his parents at birth and labeled 
“educable mentally retarded " by his 
schoolteachers, he had every reason 
for giving up on him self and his 
dreams. But when a high school 
teacher told him “Someone elses 
opinion of you does not have to 
become your reality,” Brown real¬ 
ized in that moment that his future 
lay in his own hands. He went on to 
become a state legislator and 
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author, and today earns $20,000 per 
hour as one of America's top motiva¬ 
tional speakers. 

What Brown understood was that 
there are certain things in life yon 
can’t control, such as nature, the past 
and other people. But here are things 
you absolutely can control, such as 
y o ur rh ou g h ts a nd y ou r a ctions/Fa k- 
ing 100 percent responsibility tor 
your life is one ot the most empow¬ 
ering t hings you can do for yourself. 




SUCCESS SECRET #2: 

Live your life “ou purpose . ” 

Perhaps what separates 
these motivational superstars 
from others more than any¬ 
thing else is that they live their 
lives “on purpose.” That is, 
they are doing what they be¬ 
lieve they were put here to do. 
These speakers will tell you 
that the time they fed most 
alive is when they are on stage, 
connecting with an audience. 
Says Wayne Dyer, “Having a 
sense of purpose in vour life is 
die most important element of 
becoming a fully functioning 
person! ” 

The difference between 
living your life on purpose 
and not living it on purpose 
is like night and day. The lat¬ 
ter consists of simply getting 
through the week with the 
least amount of problems 
while expending fust enough 
effort to get by. 

But, when you live your 
life on purpose, your main 
concern is doing the job right. 
You love what you do—and it 
shows. Your conviction is as 
evident as it is persuasive. And 
you will find that people want 
to do business with you be- 
cause they sense your com¬ 
mitment to giving your all. 

I low do you live your life 
on purpose? By finding a cause 
you believe in and creating a 
business around it. For ex¬ 
ample, Mike Ferry, who was 
once a top salesperson selling 
audiotape programs, believed 
realtors needed help develop¬ 
ing sales skills. So he started 
The Mike Ferry Organization, 


a seminar and training company for 
the real estate industry.'loday, he earns 
more til an $10 mi Hi on a year from 
seminar and product sales. Like Ferry, 
once you get your life on purpose and 
focus on providing value for others, 
die money will take care of itself. 

SUCCESS SECRET #3: 

Be willing to pa y the price for your 
dreams- 

Wanting a big house, a luxury car 
or a million dollars in the bank is all 
very nice, but the problem is, practi¬ 
cally everyone wants these things. 

Ihe question is, Arc you willing to 
pay the price to get them? 

This is one of the major differ¬ 
ences between the successful and the 
unsuccessful. Successful men and 
women find out what it's going to 
cost to make their dream come true; 
then they find a way to make it hap¬ 
pen, Most important, they don't 
complain about the work it takes to 
achieve their dreams, 

Les Brown has a callus on his left 
ear. Why? “When 1 decided to get 
into speaking, 1 had no credentials, no 
reputation, no credibility and no ex¬ 
perience. So I had to call a lot of 
people, 1 ' Brown explains. “I called over 
a hundred people a day, day in and day 
out, to ask for an opportunity to speak 
to their group. This callus is worth 
several million dollars!" 

You can get practically anything 
you want in life—it you are willing 
to pay the price. 


SUCCESS SECRET #4: 

Stay focused. 

Every day, we are bombarded with 
hundreds of tasks, messages and 
people all competing for our time, 
This is why the ability to focus on 
your goal is so critical to achieving 
it. Focusing requires giving up some 
things in the present because you 
know the time invested will pay off 
big-time down the road. 

When Jack Canfield and Mark 
Victor Flan sen compiled their first 
Chicken Soup for the Soul book, they 
were turned down by 50 publishers. 
But instead of giving up, they stayed 
focused on their goal. “We did three 
to four radio or newspaper or maga¬ 
zine interviews a day, five days a 
week, for a whole year," Canfield 
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recalls. In every interview, they talked 
about why the country needed this 
hook now inure than ever. 

Eventually a small publisher called 
Health Communications Inc. decided 
to take a chance and publ ish die book. 
It not only became a number-one 
bestseller hut also hatched an entire 
series of Chicken Soup books that have 
sold more than 10 million copies! 


That’s die pow er staying focused on 
your goal can give you. 

Spend as much of your day as you 
can focusing on achieving your goals 
and dreams. Every day, ask yourself, 
“Is what Pm doing right now bring¬ 
ing me closer to my goal?'' If it's not, 
do something that will. Focusing is 
like any habit; the more you do it, the 
easier it gets. 


Hie DGX 1050 

THE FASTEST-SELLING 
BUSINESS OPPORTUNITY 
IN THE HISTORY OF FM 
BROADCASTING! 


Over 250,000 People a day, 

jround the world, tune mlo Drive By 

Broadcasting’s KM Transmitters, to gel “on-the- 
spof radio informal ion while l hey are snM in 
their cars! Imagine the applications' Realtors 
describing a home to "drive buyers'" while they 
arc parked right in front of it. drive-Llmi cus¬ 
tomers at banks or restaurant learning about 
special products or menu items! The list of 
potential customer is endless! 

Why it's fhe Fastest Selling 
Transmitter 

Drive By Broadcasting has outsold all other 
short range FM transmitters combined, with a 
market share of over 75%. because of our qua li¬ 
ly, commitment to dealer support, and our 
exceptional network of successful Dealers and 
Distributors, The rental income from these 
transmitters provides unmatched financial free¬ 
dom. 
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Tech Talk 

Beneath this sleek 
exterior lies lhe latest 

in FI LLY DIGITAL FM Radio Transmission 
and Audio Storage. This is today's technology. 
This FCC approved device requires no addition¬ 
al licensing and is as easy to use as your own 
car radio. Simply record a message, select an 
available frequency, and start transmitting. You 
can have an entire network earning you money 
without lifting a finger! 

Drive By Broadcasting Transmitters are covered 
by an unconditional two year 100% warranty, a 
five year theft protection program and a money 
back guarantee! 

Call Now! and ask for your free information 
package and to see if your territory is still avail¬ 
able, 

international inquires welcomed. 


Phone 1 -800-294-9885 







“Driv* By Broadcasting's FM Transmitters have changed my life! The rental income I receive 
is staggering and my business just keeps getting bigger and bigger. Every business needs to advertise!* 
Vince Mod, President Kelvin Advertising, 
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Drive By Broadcasting is proud 
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21346 St. Andrews Blvd. 

Drive By Hota ft 33433 
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SUCCESS SECRET#5: 

Become mi expert in your field 

One striking factor about all 15 
motivational speakers I interviewed 
is how seriously they take their pro¬ 
fession. Their drive to be the best at 
what they do is phenomenal. They’ll 
do almost anything if they think it 
will help improve their speaking 
skills. 

For example, Patricia Eripp, who 
speaks to Fortune 500 executives on 
how to become more successful, took 
a comedy workshop and hired a pri¬ 
vate speech coach because she wanted 
to t m p rove he r spe akin g a b i I i ty. F ripp 
did this after she had already been 
named “One of the Ten Most Elec¬ 
trifying Speakers in North America” 
by Meetings & Conventions magazine. 
To Fripp, being one of the best sim¬ 
ply wasn’t good enough; she wanted 
to be the best she could be. 

11 someone followed you around 
at your business all day with a video 
camera to make a how-to tape for 
people who want to do what you do, 
would it be a tape you’d be proud 
of... or embarrassed about? If the 
latter, make the decision today to 
work toward being the best in your 
held. How? By studying the experts. 
The quickest way to become success¬ 
ful is to find out what the best are 
doing, then do what they do. 

SUCCESS SECRET #6; 

Write out a p/an for achieving your 
goals ♦ 

Taking the time to write out an 
action plan, or map, for how you’re 
going to achieve your goals is one of 
the best ways to get there faster. Brian 
Tracy, one of America’s most success- 
ful business sales trainers and speak¬ 
ers, points out, “Goals that are not in 
writing are not goals at all. They are 
merely wishes or fantasies.” 

Most people try to reach their goals 
without taking the time to write out 
an action plan. Phis is like trying to 
drive from Los Angeles to Denver 
without a map. Forger the fact that 
your odds of reaching your destina¬ 
tion are extremely slim. The frustra¬ 
tion and wasted time, energy and 
money will probably cause you to give 
Up long before you get to the Rockies, 
With a map in hand, however, you’ll 
not only enjoy the trip much more. 
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but you're also virtually assured of 
arriving at your destination in dTe 
shortest time possible. 

SUCCESS SECRET #7: 

Never give up. 

It may sound simple, even obvi¬ 
ous, but when you're truly commit¬ 
ted to achieving your goal, giving up 
isn't even an option. You must be 
willing to do whatever it takes to make 
it happen. 

In the mid-1970s, Wayne Dyer 
quit his job as a professor at Wayne 
State University to promote his new 
book. Your Erroneous Zones. However, 
no major talk show would book the 
then unknown Dyer. Did he give up? 
Not on your life. He loaded his car 
from floor to roof with hundreds of 
copies of his book, and then spent a 
year on the road traveling from small 
town to small tow n and appearing on 
any radio or TV talk show that w ould 
have him. 

Once on the air, Dyer would give 
out the number of the local book¬ 
store and say that his book was avail¬ 
able there. After the interview, he'd 
quickly drive over to that bookstore, 
where the manager would say, “Oh,, 
you’re Wayne Dyer? We’ve been get¬ 
ting lots of calls for your book!’’ Dyer 
would reply, “Well, I have a case in 
the car—wou 1 d you 1 ike some? " “Oh, 
ves! And would you sign some while 
you Ye here?" 

By the end of the year. The Tonight 
Show was calling him. And by the end 
of the 1970s, Your Erroneous Zones 
had become the number-one best¬ 
selling nonfiction book of die entire 
decade. This is what the power of 
perseverance can do for you, 

SUCCESS SECRET #8: 

Don't delay. 

In his hook Live Your Dreams (Avon 
Books), Les Brown recalls talking on 
the phone one day with a friend 
named Marion, i ne very next day, 
Marion’s husband called to tell Brown 
she had died. 

A few days later, Les was helping 
the husband clean out Marions of¬ 
fice when he came across some notes 
for a play she had been working on. 
Unfortunately, the play would never 
be published. Marion was the only 
one who knew how it was supposed 


to end, and now she was gone* 

The lesson here is that Marion 
didn't know how much time she had 
left to accomplish her dreams, and 
neither do vou or I. We must re- 

■r 

member that we don’t have forever, 
fhe clock is ricking, there are no 
time-outs, and sooner or later your 
number is going to be called. Top 
achievers know this, but rather than 


seeing it as something negative or 
depressing, they use it to spur them 
on to go after what they want as 
energetically and as passionately as 
possible. 


Michael Jeffreys is a Los Angeles-based 
author ^/‘Success Secrets of the 
Motivational Superstars (Prima 
Publishing). 


BREAK AWAY NOW! 



Repair Cracks 
* And Stone Damage 
In Windshields 
And Plate Glass 

7 u’ou/d like to thank Glas-Welrt for their dedication to quality and service. My first 
year in business has been a great success/ - Stuart R.. W! 


Break Away To Financial 
Security! 

The demand for glass repair just keeps growing? 
Glass repair- not replacement - means big savings 
to insurance companies, car dealers, fleet owners, 
and individuals. And, big business lor you! 

* Start earning right away! Easy-learn program 
has you doing professional repairs immediately, 

* Professional, patented equipment gives you the 
edge In speed and quality of repairs, 


Five ways to earn: windshield repair, 
plate glass repair, scratch removal 
security etching, and wafer * * 
damaged glass repair. # * 


With Glas-Weld Your 
Future Is Clear.** 

Call 

1-800-321-2597 

[US and Canada) * 

for a valuable. # * 

Glas-Weld 

+ SYSTEMS, INC. 

w 
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YES! 


I'm ready for success. Please 
send me free information on the 
Glas-Weld Systems opportunity! 


Name 


Ongoing support 
and toll-free 
help. # # 


* Address 

* 

City. Stale, Zip, 


Phone Number. 


(Please print nr type clearly.) 


# * Mail lo: Glas-Weld Syslems, In t/WlZ Empire BhnL/Depl. VM. OR 97701 - Coll Today fall he 1 800 321 2597 IDS & Canada} 

Interne! website: hf1p;//www.gh5weld.cam - Email: glasweld@ghsvjeld.com 
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